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Neo Industrial Plc, Strategy

• Neo Industrial is target driven owner who actively develops portfolio companies. 

• Neo Industrial is a committed owner who adds long-term value to portfolio companies. 

• Neo Industrial's strategy is to acquire companies manufacturing semi-finished and finished 
products that have growth potential, a common industrial activity logic as well as the 
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products that have growth potential, a common industrial activity logic as well as the 
mutual sales, market and distribution synergies, and thus create value for its share.

• The investments are long-term and will be exited only when Neo Industrial is no longer 
able to increase the value of the company.



Neo Industrial Plc business segment: Cables

Medium and high voltage cables

Power cables

Installation cables

Fire resistant cables

Control and instrumentation cables 
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Optical telecommunication cables

Industrial cables

Fiber optic cable accessories



Neo Industrial Plc as share investment
Cables Segment

• Steadly growing business related to infrastructure development.
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Main markets



Neo Industrial Plc as share investment

Company has been restructured during years 2013-2014 after Finndomo (2012) and viscose 

business/ Avilon (2013): 

- Cable Segment finance agreements and improved financial position. 

- Avoided a substantial risk by winning the court case of quarantee debt of Avilon Fibres Ltd.

- Quarantee debt will be paid by EUR 0.2 million installments within next 25 years instead of 
one time payment of EUR 5 million.
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one time payment of EUR 5 million.

- Reduced Debt on Group level.

New possibilities

• Synergial industry equity investments. 



Neo Industrial Plc, share value

Value, EUR
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Trading [1000 pcs]



Highlights January-June 2015

� Group’s net sales were EUR 43.6 (42.0) million.

� Operating profit was EUR -0.6 (0.6) million. Without extra ordinary costs EUR 0.3 million.

� Cable’s segment net sales grew 3.8%, EUR 43.6 (42.0) million.

� Growth in other Markets. Sales in Nordic Countries were on the same level as previous year.   

� Extraordinary cost totalling EUR 0.9 million. 
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� Extraordinary cost totalling EUR 0.9 million. 

� Exchange Reka Cables Ltd management,  EUR 0.4 million.

� Recruitment additional factory labour by 24 people since beginning of the year.

� Training new labour force.

� Significant workload fluctuations in factories.

� Group’s financing costs were EUR 0.5 million lower.

EUR 0.5 million



Highlights January-June 2015

� Reka Cables Ltd has got substantial underground power cable order in January. The value 

of the order is EUR 6.0 million. The deliveries are made during 2015 and 2016. 

� Reka Cables Ltd invests EUR 1.5 million in cable manufacturing technology in Hyvinkää
Factory. With the investment the productivity of cable manufacturing is enhanced and 

launching new products is enabled. The investment is in production since May. 

� Good financial situation of Cable Segment has enabled additional installment of EUR 1.5 

million to the financing agreement signed in March 2014. The payment was made in 
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million to the financing agreement signed in March 2014. The payment was made in 

January 2015. 

� Mr. Ralf Sohlström (52), M.Sc. (Eng.) appointed as Managing Director of Reka Cables Ltd. 

from beginning of May. 



Key Financials January-June 2015 

Neo Industrial Group 

1-6/2015    1-6/2014    1-12/ 2014

Turnover  (EUR million) 43.6 42.0 80.1

Operating result (EUR million) -0.6 0.6            -0.7Operating result (EUR million) -0.6 0.6            -0.7

Result for the period (EUR million) -1.3 -0.6             1.8

Earnings per share, (EUR) -0.21           -0.11           0.30

Return on investment, ROI (%) -1.5 2.2           12.1

Equity ratio (%) 14.2 11.0 21.1



Cable Segment
H1/2015 in brief

� Growth in sales, net sales EUR 43.6 (42.0) million 
(+3.8%)

� Operating profit EUR 0.1 (1.3) million. 

� Operating profit includes extra ordinary costs

� Exchange Reka Cables Ltd management. 
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� Exchange Reka Cables Ltd management. 

� Recruiting additional labour force and training.  

� Significant workload fluctuations in the factories. 

� The sales volume in the cable market of Nordic 
countries, the main market area of Reka Cables Ltd, 
was on the same level as the year before. However 
area specific fluctuations.

� Sales volumes to other Markets were larger than 
previous year. 

Growth opportunities

• Power Cables

• Infrastructure development

construction

• Special Cables

• Projectsales



� Orders received concenrated more on 
underground cables. 

� Labour force increased to factories by 24 
people since beginning of the year matching 
with the workload. 

Cable Segment
H1/2015 in brief
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� Aluminum and copper prices have fluctuated. 
The prices are at the end of the period on lower 
level than in year change. 

� Plastics in world market prices fell early in the 
year but have started to rise. 

� Investments in production efficiency and 
replacement were EUR 1.6 (0.2) million.

Growth opportunities

• Power Cables

• Infrastructure development

construction

• Special Cables

• Projectsales



Nestor Cables Ltd. Associated company

� Turnover EUR 14.6 (15.4) million. Operating 

result positive. 

� New financing agreement for three years. 

Cable Segment
H1/2015 in brief
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� Financial covenants.

� Some financiers has the right to appoint if 
they so choose, chairman of the  Nestor 

Cables' Board of Directors or a Board 

member and observer member.

� Nestor Cables doesn't pay dividends 

during the funding agreement term.

Growth opportunities

• Power Cables

• Infrastructure development

construction

• Special Cables

• Projectsales



Cables Segment
Cables turnover H1/2015

Installation cables

10.0 MEUR / 22.9%
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Power cables

33.6 MEUR / 77.1%

Segment turnover EUR 43.6 million is not including Nestor

Cables turnover EUR 14.6 million.

Growth opportunities

• Power Cables

• Infrastructure development

construction

• Special Cables

• Projectsales



Copper price 2013 – 6/2015

Prices per ton
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Aluminium price 2013 – 6/2015

Prices per ton
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EUR/USD exchange
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Near-term outlook 

� The construction has slightly picked up in Nordic countries and Western-Europe. The management 
believes that grid constructors will boost ground cabling projects to ensure distribution reliability. The 
turnover of the Cable segment is believed to slightly exceed the turnover in 2014 and the operating result 
of the Cables segment is believed to be positive. 

� The company will continue to pay special attention to liquidity and funding for growth. In addition to 
negotiations on financing and payment terms, the measures for boosting inventory turnover and freeing 
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negotiations on financing and payment terms, the measures for boosting inventory turnover and freeing 
up capital assets are  taken into action.



Risks and uncertainty factors

� Neo Industrial’s financial risks include currency, interest rate, commodity, liquidity, credit and investment 
market risks. Financial risks and the related protection measures are described in more detail in the 
notes to the latest financial statements. The company’s future risk factors are related to the business 
development of its portfolio companies. The uncertainty of the global economy and financial market 
poses a risk to the financial arrangements of the Group. 

� Due to the significant financial arrangements carried out in 2014 the financial situation got better. 
However, Neo Industrial continues to pay extra attention to ensure the sufficient funding and ensuring 
liquidity situation. The financial negotiations are continued and to assure liquidity, company intensifies 
the working capital management and negotiates adjustments to payment terms and agreements. 
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the working capital management and negotiates adjustments to payment terms and agreements. 

� In the Cable segment, the most significant risks are related to market development, fluctuations of raw 
material prices and currencies as well as working capital management in various situations. During 
considerable seasonal changes, suppliers’ terms of payment effect significantly on the ability to ensure 
competitive delivery times through sufficient inventories.

•

•
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